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MopenupoBaHue CKBO3HOM IIeIIOUKU
CO3IaHUS IEHHOCTU KaK MHCTPYMEHT
ONITMMM3AIM TOBAPOIIPOABMKEHUS
IIPOMBIIIIJIEHHOTO 000PY/IOBaHMS

3yes P.B.

AKTYaJIbHOCTb MCCJIeOBAHMS OIIpeIe/isieTCsl He0OXOaMMOCThIO obecrieueHus 6ecrie-
pe6OMHOCTY ¥ PUTMMUYHOCTY ITPOMBIIIJIEHHBIX ITPOM3BOJICTB, YTO B 3HAUUTEIbHOI CTe-
TeHM 3aBUCUT OT 3(PPEeKTUBHOCTU CHUCTEM TOBAPOITPOABMUKEHMST IIPOMBIIIJIEHHOTO 060-
pynooBaHMs. B ycnoBusix umdpoBoit TpaHchopmalm 06IeCTBEHHOM Cpeibl X03sI/iCTBO-
BaHMS TPAAUIVIOHHbIE ITOJXO0/IbI K YITPABJIEHUIO IIEITOYKAMM ITOCTaBOK YCTYIIAIOT MECTO
60J1€€ CJIOKHBIM MHTEIPYMPOBAHHBIM M CKBO3HBIM MOJIEJISIM CO3IaHMs IeHHOCTU. OOBEKT
MCCIeOBAHMS — TIPOIeCC TOBAPOIPOABIUKEHMSI TTPOMBIIIIJIEHHOTO 060pynoBaHus. IIpes-
MeT MCCJIeIOBAHMS — CKBO3HASI LIeMIOUKa CO3IaHMS IIEHHOCTM KaK MHCTPYMEHT ONTUMM-
3alM¥ TaHHOTO Iporiecca. Llesb paboTel — pa3paboTKa TeOpPeTUIeCKO MOIeM U MPaKTH-
YeCcKMX BapMaHTOB ONMTUMM3ALMM TOBAPOITPOIBYKEHMSI IIPOMBIIIJIEHHOTO 000PYI0OBaHMSI
Ha OCHOBEe KOHIIEIIIV CKBO3HOTO YITpaBJIeHMSI IIEITOYKOi CO3MaHMsI IIeHHOCTH. [IpecTaB-
JIeHbI aBTOPCKME OIpeAesIeH s KJIIOUeBbIX MOHSATUI. CUCTeMaTU3MPOBAHbI MOJIEJIN LIeT0-
YeK CO3aHMs IEeHHOCTY IIPMMEHUTETBHO K MTPOMBIIIJIEHHOMY 000pymoBaHuio. [Ipeacras-
JIEHbI aHAJIMTUYECKYE BbIBOAbI. [IpeI0skeHbl KOHKPETHBIE HATIPaBJIEHVSI ONITUMMU3aI M,
YTO BHOCUT BKJIAJI B pPa3BUTME METOAOJIOT UM YITPABAEHMS TPOMBIIIJIEHHBIM MapKETUHTOM.

ANS UMTUPOBAHMS rocT 7.1-2003 K/IIOYEBbIE C/TOBA
3yes P.B. MofenvpoBaHue CKBO3HOM LEMOYKM CO3AAHMS LLEHHOCTH Kak AdanmueHeslli xab, co30aHue yeHHOCMU, NOXUSHEHHAS YeH-
MHCTPYMEHT ONTUMMU3ALLUMM TOBAPOMPOABUKEHUS MPOMBILIIEHHOTO HOCIMb, cemesast MoOeib, TUHENIHAS BHYMPUDUPMEHHAS MOOEeND.
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Modeling the end-to-end value chain
as a tool for optimizing industrial
equipment distribution

Zuev R.V.

The relevance of this study is determined by the need to ensure the smooth and consistent
operation of industrial production, which largely depends on the effectiveness of industrial
equipment distribution systems. In the context of the digital transformation of the social
business environment, traditional approaches to supply chain management are giving way
to more complex integrated and end-to-end value creation models. The object of this study
is the industrial equipment distribution process. The subject of this study is the end-to-end
value chain as a tool for optimizing this process. The objective of this study is to develop
a theoretical model and practical options for optimizing industrial equipment distribution
based on the concept of end-to-end value chain management. The author’s definitions of
key concepts are presented. Value chain models applicable to industrial equipment are sys-
tematized. Analytical conclusions are presented. Specific optimization directions are pro-
posed, contributing to the development of industrial marketing management methodology.

FOR CITATION APA KEYWORDS

Zuev R.V. Modeling the end-to-end value chain as a tool for opti-
mizing industrial equipment distribution. Diskussiya [Discussion],
9(142), 220-225.

Adaptive hub, value creation, lifetime value, network model,
linear intra-firm model.

BBEJEHUE
Db deKTMBHOE TOBAPOIIPOIBMKEHME ITPOMBbIIII-

umo no3eosium 8 0yodyujem coxpamsms cmabuibHO
8bICOKULI YPOBEHb MexXHOI02U1ecKoll be3onacHocmu

JIEHHOTO 060pYyIOBaHMS — 3TO He IMIPOCTO KOMMep-
yecKasl M MapKeTMHTOBAs 3aaui, HO M BasKHe i
27IeMeHT ob6ecrieyeHust yCTONUMBOCTY M KOHKYPEH-
TOCITOCOOHOCTY HALIMOHAIBHO TTPOMBIIIJIEHHOCTH.
OTnenbHOE 3HAUEHMEe CKBO3HAS LeII0UKa CO3TaHM s
IIEHHOCTM TTPOMBIIIJIEHHOTO 060PYI0BaHMS TPUOG-
peTaeT B yCJIOBUSIX MUMIIOPTO3amMenieHus. Tak oTeve-
CTBeHHbI uccienosaresb H. M. AGauKeeB oTMeyaer:
«Ha nepeblii niaH 8viuiia Heo6xo0UMoCms 8 8bicmpau-
B8AHUU HE3A8UCUMOL NPOMBLULTIEHHOU U MeXHOoI02uUe-
CKOUl NOZIUMUKU, 8 OCHO8€ KOMOPOL iexum cmpamezust
uMnopmo3sameujeHust ¢ opueHmayueti Ha 6HYMpeHHez20
npou3seodumeJis U NOUCK COOCMBEHHBIX COBPEMEHHDBIX
peuwieHutl 8 pa3nuuHsiX 00J1ACMAX HAYKU U MeXHUKU,
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U nepexcusams 2a100abHble KPUIUCH! ¢ HAUMEHBIUUMU
nomepsimu» (1, c. 541. Becriepe6oiiHast M pUTMUIHAS
paboTa IpOM3BOACTBEHHbBIX NP PUSITUN, BbIITY-
CKaOIIMX MPOAYKIIMIO KaK AJIsI KOHEUHOr0 IoTpe-
O6uUTessI, TaK U AJIs APYTUX OTpac/ieii, HarpsMyIo
3aBMCUT OT CBOEBPEMEHHOCTH [TOCTABOK, MOHTAKa,
MMYCKOHAJIAAKY U TTOCIeAYIOIEero TEXHNYECKOro 06-
CIYyXKMBaHMS CTAHKOB, arperaToB ¥ KOMITJIEKCHBIX
nuHuit. Coou Ha J1to60M Tare ABUKeHMSI 060pyI0-
BaHMS OT MPOMU3BOIMUTEJIS K TIOTPEOUTEITIO CITIOCOOHDI
rapaju30BaTh pabOTY I€JIbIX TPOM3BOACTBEHHBIX
KJIaCcTepOB, UTO BjIeUEeT 3a 060t 3HAUMTEIbHbIE
9KOHOMMYECKNE U3TEePKKI U ITOTePU PhIHOUHBIX
rnmosunuii. TeopeTryeckass 3HaUMMOCTb TaHHOTO

221

BUSINESS ECONOMICS



3yes P.B.

MOILeJ'II/IpOBaHI/Ie CKBO3HOJ LIETIOYKM CO30aHMSI LIEHHOCTU KakK VHCTPYMEHT OIITMMMU3aL VU TOBAPOMIPOABMIKEHUS IMTPOMBIIIJIEHHOTO...

MCCJIeJOBAaHMS 3aKJII0UAeTCs B CMHTe3€e KOHIemn-
1M1 yITpaBaeHsI 1lelI0YKaMy CO3TaHM S IIeHHOCTU
(anra. «Value Chain» [2]) ¥ CKBO3HBIX 6M3HEC-TIPO-
ueccos (aHra. «End-to-End» [3]) IpUMeHUTEIbHO
K crienMKe TOBAPOIPOABUKEHMS TPOMBIIIIIEHHOTO
0060pyIOBaHMS, TIO3BOJISISI ITPE0I0IeTh hparMeHTap-
HOCTb ¥ B YEM-TO IIPOTUBOPEUMBOCTD CYIECTBYOIINX
yIpaB/ieHYeCKMX MoX0oA0B. [I[pakTiyeckasi IIeHHOCTb
pPaboThI COCTOUT B IPEIOCTABIEHUN MEeHe [sKepam
MTPOMBIIIJIEHHBIX KOMIIAHUH TPUKJIATHOTO UHCTPY-
MEHTapUsI AJISI IMaTHOCTUKY M OTITMMM3ALIUU BCEX
3TANoB CO3aHUS U AOCTABKU [IEHHOCTU KIMUEHTY,
OT HAYaJIbHOM MIeu 40 MOCTIIPOAaXHOTO cepBuca.
ABTOD CUMTaeT HEOOXOAVMMBIM MTOAUEPKHYTh, UTO
B COBpEMEHHBIX YCJIOBUSIX KOHKYPEHTHOE ITpeuMy-
I11eCTBO CO3/1aeTCsI He CTOIBKO B paMKaX OTIe/IbHOTO
MIPeATNPUSITHUS, CKOJIBKO B paMkax 3 GeKTUBHO BbI-
CTPOEHHOJ U YIIPABJISIEMOI CeTU B3aMMOOTHOIIEH U
C TIOCTABIIMKAMU, AUCTPUOBIOTOPAMMU Y CEPBUCHBIMU
nmaptHepaMu. IMeHHO Takas CJI0XMBIIASICS 00b-
eKTUBHAs IeliCTBUTEIbHOCTh TpebyeT mepexona
OT yIIpaBJieHM s L[eMTOYKAMM IIOCTABOK K YIIPaBJIeHUIO
CKBO3HOJ LI€TI0YKOJ CO3IaHU S LIEHHOCTM.

OCHOBHAS YACTb

CxBO3Has 1IerouKa CO34aHM s IeHHOCTU MpuMe-
HUTEIbHO K TOBAPOIIPOIBMKEH IO TIPOMBIIIIEHHOTO
060pyIOBaHUS OTIPeIeJIeTCs] Kak MHTErpPUpPOBaHHAS
Y KOOPJMHAIIMOHHO-yTIpaB/seMast IocjieioBaTe N b-
HOCTb B3aMMOCBSI3aHHBIX BUIOB JesITeTbHOCTU 1 613-
HecC-TIpOIIeCCOB, KOTOpasi OXBaTbIBaeT BCeX YUYaCTHU-
KOB PbIHKA — OT pa3paboTUMKOB ¥ MTPOU3BOAMUTEIEN
060pyOOBaHMS 10 OUCTPUOBIOTOPOB, CEPBUCHBIX
opraHm3aiuii ¥ KOHEYHOTO IIPOMBIIIIEHHOTO TO-
TpebuTessi. To eCTh CKBO3HAS LIETIOUKA CO3MaHUS
LIeHHOCTY HalpaB/ieHa Ha MaKCUMM3aLUIo 0011eii
LIEHHOCTU [1IJ1S1 KOHEUHOTO 3aKa3uMKa Ipyu MUHUMU-
3allMM COBOKYTIHBIX 3aTpaT U MOTePhb Ha BCeX ATarax.
KroueBbIM aTpMOYTOM MOHSITHS «CKBO3HAS» BBICTY-
raeT ycTpaHeHue PYyHKIMOHANbHBIX U MHDOpMAaI-
OHHBIX Pa3pbIBOB (B TOM YMCJIe BpeMEHHBIX JIaTOB)
MeXIY TPaaUIIMOHHO 060CO0JIeHHBIMM CTAIUSIMU
npoasukeHus rosapa — HUOKP, mpon3BoacTso, J10-
TMCTUKA, MAPKeTUHT, IPOJaXky U MOCIenpoaskHoe
06CTyKMBaHMe, UTO ITO3BOJISIET PACCMaTPUBATh BECh
MyTbh 060PYIOBAaHMS KaK €IV HBII, HEeITPePbIBHBI
IMOTOK, OPMEHTUPOBAHHBII Ha TpeOGOBaAHUS KJIU-
eHTa. ONTUMMU3aLMSI TOBAPOIIPOABUKEHM S ITPO-
MBIIIJIEHHOTO 060PYI0BaHMSI IIPEICTABIISIET COOO0I
1ieJieHaTpaBJIeHHbI TPO1IeCcC COBePIIeHCTBOBAHMS
CUCTEeMBI YIIPAaBAEHNSI CKBO3HO I[ETIOUKON CO3AaHMUS
LIEHHOCTH, HalleJIeHHblii Ha TOCTUKeHMe cTpaTernye-
CKMX [TOKa3aTesieit, TAKMX Kak COKpallieHe BpeMeHu
BBIBOJIA TIPOJYKTA Ha PbIHOK (AHTJI. «time-to-market»
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[4]), TIOBBILIIEHME TMOKOCTY peakIuy Ha U3MEeHEeHU I
CIIpoca, CHUKeHMe 06IINX 3aTpaT JIOTUCTUUECKOTO
LIMKJIa U yBeJIueHne TIOKU3HEeHHO 1IeHHOCTU K-
eHnTa (auria. «Customer Lifetime Value» [51). JlaHHBIA
MpOIeCcC OCHOBBIBAETCS HA MOCTOSTHHOM MOHMU-
TOPUHTE, aHaIM3€e U PEUHKUHUPUHTE KITI0UEBbIX
O6M3HeC-TIpOoLIeCcCoB.

B coBpeMeHHOI1 HAayUYHOI U yIIpaBJIeHUYeCKOM
npakTuKe chopmupoBasics psaa GyHAaMeHTalbHbIX
MoJieJieit Co3IaHysI CTOMMOCTY, KOTOPbIe MOT'YT ObITh
aJIanTUPOBAHbI /IS aHAJIM3a TOBAPOI PO BUKEHUS
MPOMBIIITIEHHOT0 060pynoBaHus. Kiaccuyeckast Mo-
Ienb Iernouky co3gaHus neHHocTy Marikia [Toprepa
(61, boKycupyoIasicsi Ha BHyTpeHHel fesTelbHOCTH
(bupMBI, B COBpeMEeHHBIX YCJIOBUSIX AOIKHA OBITh
IIOTIOJIHEHA CeTeBBIM MOIXO0A0M U KOHIIEMNI e 1eH-
HOCTHOI ceTu (aur. «Value Network» [71). Monienb
[IeTTOUYKM 1IeHHOCTU B cdepe yCayT (AHT. «Service
Value Chain» [8]) TOTYepKUBAET KPUTUUECKYIO POJIb
CepPBUCHOJ COCTaBJISIONIEN, KOTOpas IS CJIOXXKHOTO
MIPOMBIIIIEHHOTO 060PYI0BaHMS 3a4acTyIO ITPeBOC-
XOOUT TI0 3HAUMMOCTU MTepBOHAYAIbHYIO ITOKYIIKY.
CraHIMHaBCKag mKoJja oTHomeHui (IMP Group)
npejjaraeT pacCMaTpuUBaTh CO3JaHMe CTOMMOCTH
KaK pe3yJibTaT B3aMMOAEHCTBMSI MHOKECTBA aKTOPOB
B CETU, UTO OCOOEHHO peJIeBaHTHO IJIsI ITPOEKTHOTO,
HEKOHKYPEHTHOT0 000PYyIOBaHMS, Ilie IIeHHOCTh
CO3/1aeTCsI COBMECTHO ITPOM3BOIMTEIEM U 3aKa34l-
KOM B ITpoIlecce MHXMHMUPUHTA U agarnTanumn. s
cUCTeMaTMU3aLUM JaHHBIX MTOX0J0B TPUMEHUTETHHO
K Pa3sHbIM KJIacCaM ITPOMBIIIIEHHOTO 060PYI0OBAHMS
11eJ1eco06pa3HO MPeCTaBUTD CIeAYIONIYIO KIacCu-
(bUKALVOHHYIO TaGIUILY.

It MaccoBOTO 06OPYAOBAHMSI COXPaHSIeTCs
3¢ eKTUBHOCTD JIMHENHO Moaenu [TopTepa, e
ONTMMM3aLMsI TOBAPOIIPOBUKEHMSI JOCTUTAETCS
3a cUeT CHMKeHM S 3aTpaT Ha JIOTUCTUKY U CTaHIapTU-
3aIMM CePBUCHBIX IIPOIIEAYD, HO 1JIsI 60JIee CI0SKHOTO
U JOPOTOCTOSIIIIET0 0O0PYIOBAHMUS KJTIOUEBBIM MCTOY-
HMKOM KOHKYPEHTHOTO IIPEUMYIIECTBA CTAHOBUTCSI
He BHYTPeHHSS 3(POeKTUBHOCTD IMTPOMU3BOAUTEIIS,
a CITOCOO6HOCTH KOOPAMHMPOBATD Y OTITUMU3UPOBATD
B3aMMOJENCTBME B paMKax BCeli CeTU MapTHEPOB.
B poeKTHO-CepBUCHON MOAEeIV TPaHULbI MEXIY
TOBApOM U YCJIYTO¥ pa3MbIBaIOTCs, @ CTOMMOCTD CO3-
IaeTcs Ha MPOTSIKEHUM BCETro SKM3HEHHOTO IMKIIa
060pyIOBaHMS, UTO KOPEHHBIM 06Pa30M MeHSIeT
SKOHOMMKY TOBApOIPOABMIKEHMS, CMelast GoKyc
C Pa30BOI1 IPOAAXKM HA JOJITOCPOYHOE CEPBUCHOE
conpoBokaeHue. liudposas miarGopmeHHast MOZEb
npeicTaB/sgeT co60it HanubosIee COBpeMeHHbIN 9Tall
3BOJIIOLIMM CO3IAHMS LIEHHOCTH, IIPY KOTOPOM caMa
raTdopMa, aKKyMYyIMPYIoast JaHHbIe 00 9KCITY-
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Tabnuua 1

Modenu yenoyek co30aHus yeHHocmu npoMblWIeHH020 o6opydoeaHu,q Kak moeapa

Mogpenb uenoyku
CO34aHMS LLEHHOCTH

Kntoyesoi dokyc u npuHLmn

Tun obopynoBaHus
(no knaccudmkaumm 13 nepeoi
CTaTbh)

KntoueBbie npouecchol
B LLENoYKe TOBaponpoaBMXEHNA

JInHeHaa BHyTpu-
dupMeHHaa Moaenb

Co3paHue CTOMMOCTH
yepes ONTUMMU3ALLUIO BHY-

BcnomoraTtenbHoe u KoM-
nnekTywwee obopynosa-

3a|<ym<a Cblpbs, NPON3BOACTBO, NCXO-
oauafa N10rncTnuka, MapKeTuHr, cepsuc.

NPOEKTHO-CeEpPBUCHaa
MoA4eNb

€HTOM NPOEKTUPOBaHUE
M NpenocTaBeHNE Xuns-
HEHHOro UMKna ycnyru.

o0bpa3oBaHKs BelecTBa
“ 3Heprum (NpoeKTHO-0pH-
€HTUMPOBAHHOE).

(Ha ocHoBe TPEHHUX Noc/iefoBaTeNb- | HMe (MacCoBO-OpUeHTMpPO- | lpoueccbl OTHOCUTENbHO CTaHAAPTU-
M. MopTepa) HbIX OMepaLynilt KOMNAHUWU. | BAHHOE). 31poBaHbl 1 060CcO6NEHDI.
COBMECTHbIN MHXMHUPUHT, NPOU3BOL-
Co3faHue CToMMOCTH
O6opynosaHue ang npe- CTBO M0JA 3aKa3, WePMOHTaX M MyCcKo-
MHTerpupoBaHHas yepes COBMeCTHOe C KNn-

Hananka, CepBUCHOE COMpPOBOXAEHNE
Ha OCHOBE J,0/ITOCPOYHOr0 KOHTPaKTa
(Hampumep, No NpUHUMNY «Blagen

W 3KCNYaTUPYii»).

ApanTtuBHaga ceTeBas
Mozaenb

Co3paHue CTOMMOCTH
yepes rubkyt pekoHdu-
rypaumio cBsizei B ceTu
napTHepoB (MOCTaBLLMKOB,
LMCTPUBBIOTOPOB, CEPBUC-
HbIX LLeHTPOB).

O6opynoBaHue ong 06-
paboTKu M NpoM3BOACTBA
NpoayKLMK, ANg TpaHCnop-
TMPOBAHMWS U CKNAANPOBaA-
Hua (anddepeHunpoBaH-
Hoe).

YnpasneHve aUCTpnbbIOTOPCKOM ce-
Tbl0, OpraHu3auus nog K, boicTpoe
pearnpoBaHue Ha KaCTOMMU3aLMio,
CO3[aHne 3KOCUCTEMbI COBMECTUMBIX
peLleHnn.

Co3paHue CTOMMOCTH Ye-
pe3 aKKyMynaumio AaHHbIX

O6opynoBaHue ang

YnaneHHbIM MOHUTOPUHT COCTOSIHUS
obopypoBaHus (aHrn. loT), npeacka-

Undposas nnatdop-

B3aMMOLENCTBUS MEX-
MeéHHaqa Moaenb

Ly YYaCTHUKAMU pbIHKa
Ha uMdpoBoi nnatpopme.

yrpaBieHns, U3MepeHus
M uccnenoBaHus (TexHu-
KO-OPUEHTUPOBAHHOE).

3aTeNbHasg aHaNUTHKA, LMDpPOBbIe
LBOWHWUKK, OHNAWH-MapKeTNencCbl ans
3anyacTen u ycnyr.

UcTouHKK: cocTaBneHo ABTOPOM.

atanuym 060pymOoBaHMS GOBIIUM YMCIOM KIMEeH-
TOB, CTAHOBUTCS HOBbIM aKTUMBOM U MUCTOUHMKOM
LIeHHOCTMH.

BapmaHTbI oniTMMM3aL UMM MOJEJIeN CO34aHMSI
LIEHHOCTY BbITEKAKT HEITOCPEACTBEHHO U3 UX CHell-
UPUKH, TaK OJIs TMHEHO MOZe/ OCHOBHbIMM Ha-
MIpaBJIeHUSIMU ONITUMM3ALUN SIBJISIIOTCSI BHeApeHMe
MeTOI0B 6epeskIMBOr0 IPOM3BOACTBA (AHTJI. «Lean»
[91) B IOTMCTHUKY ¥ aBTOMAaTM3aIMsI IIPOIeCcCOB 00pa-
60TKM 3aKa30B. [IJIsI TPOEKTHO-CEePBUCHO MOAEIN
ONTUMM3AL M 3aK/II0YAeTCS B Pa3BUTUM KOMIIETEH-
LVIi yITpaBJIeHM ST KOMIJIEKCHBIM Y TTPOEKTaMM, BKJTIO-
yas yrpaBJjieHue pUCKaMy M CUHXPOHM3AIMIO paboT
BCeX MOAPSITUMKOB, a TAKXKE B Iepexofie K CepBUCHBIM
KOHTpaKTaM C OIJIaTOJ 3a pe3yabTaT UAU AOCTYII-
HOCTb 060pymoBauus («Availability-Based Contracting»
[10]). AmanTMBHAS CeTeBast MOAEJb TPeOyeT ONTu-
MM3alMM 33 CUeT CO3MaHNsI e IMHbIX MH(POPMAaIMOH-
HBIX CUCTeM JJisl TapTHePOB (HalpuMep, Ha OCHOBE
«ERP-cucmem» [11]), o6ecriedynBast IpO3pavyHOCTb
OCTaTKOB Ha CKJjaZaxX U MJaHUPyeMbIX ITIOCTAaBOK,
a Takke pas3spaboTKM YETKUX CTAHIAPTOB COTPYIHMU-
YyeCTBa M CUCTEM MOTUBALIVM JJISI UCTPUOBIOTOPOB.
HamnboJsiee sHaUMTEIbHBII OTEHIIMAT ONITUMMU3ALINA
Ha COBpeMEeHHOM 3Talle CBSI3aH ¢ @ PoBoii maTdop-
MeHHOII MOZe/blo, T/ie KITI0UeBbIMY HallPaBJIeHUSIMU
SIBJISIFOTCS BHeZpeHMe TexHoorui uTepHeTa Beleii
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(I0T) muist Ipe IMKTUBHOTO 06CTYXXUBaHMSI, UCTIOJb-
30BaHMe UMOPOBbIX ABOMHUKOB IJ1s YaJleHHO OT-
JaIKy ¥ 06yUeHMsI OlepaTopoB, a Takke pa3BUTHe
m1aThopM A KpayACcOPCUHTA MHKMHUPUHTOBBIX
pelieHnii cpeay NapTHEPOB U KJIVEHTOB.

ABTOp cuMTaeT HEOOXOAVIMBIM ITPEIJIOKUThH KOH-
LU0 «aJalTUBHOTO Xaba» KakK 3JIeMeHTa OTTH-
MM3aLUM CKBO3HOJ 11€II0YKM, B KOTOPOI B OTIMUNE
OT TPaAMUIMOHHOTO paclpeneanuTeabHOrO LIeHTpa,
aanTUBHBIN Xab BbICTYIAeT TeXHOJIOTMYECKM OCHA-
[I€HHBIM Y3JI0M, BBITIOJHSIIOIIVM HE TOJIBKO JIOTUCTU-
yeckue QYHKIMA (CKIaAMpOBaHMe, KPOCC-TOKWHT),
HO ¥ OTIepaIy JeTKoi KOHeYHOI C60pKY, KACTOMM-
3alMy, IPenIlyCKOBOM IPOBEPKU U KOMILJIEKTALl UK
060pyAOBaHMS IO, KOHKPETHBIN 3aKa3 KAMEeHTA.
PasMmereHye TakKMx XaboB B KJII0UEBBIX TTPOMBIIIJIEH-
HBIX PErMOHAaX MO3BOJISIET 3HAUYUTETBHO COKPATUTh
BpeMms peakiMii HA 3aKa3, CHU3UTh TPAHCIIOPTHbBIE
U3MIEPKKU ¥ 06eCTIeUNTh KJIUEHTY MaKCUMaJIbHO
repcoHaau3MpoOBaHHOe pellleHMe 6e3 3amepsKex,
CBSI3aHHBIX C [IMKJIOM ITIPOU3BOJCTBA HA OCHOBHOM
3aBojie. lHTerpanus aganTUBHBIX Xab0B B eAMHOe
MHGOPMAaIMOHHOE ITPOCTPAHCTBO CKBO3HOM HIETTOYKA
co3maeT rmbKyI0 ¥ OT3bIBUMBYIO CUCTEMY TOBApO-
MIPOJBUKEHMS, CITOCOOHYIO 9dPeKkTUBHO paboTaTh
KaK C KOHKYPEHTHBIM, TaK U C HEKOHKYPEHTHbBIM
060pyIOBaHNUEM.
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3AK/TIOYEHUE

B ucciegoBaHUy OBITIO YCTAHOBIIEHO, YTO CKBO3-
Has Llerovka IpecTaBisieT Co00i MHTerpupoBaH-
HYIO CHCTEMY, TPEOI0IEBAIONYI0 PYHKI[MOHATIbHBIE
pa3pbIBbI MEXIY TPAAUIIMOHHBIMM 3TallaMU SKU3-
HEeHHOTO IMKJa MpoayKkTa. PaspaboTtanHas Kiac-
cuduramus Moesiell ernovYek Co3aaHms eHHO-
CTY IEMOHCTPUPYET OTCYTCTBME YHUBEPCATHHOTO
MO X0/1a ¥ HEOOXOAMMOCTH UX CTPOTOi TPUBSI3KA
K TUITY TIPOJIBUTaeMOoro o60pyaoBaHus, 6yab TO Mac-
COBOE, TPOEKTHOE, CeTeBOe MM IUuppoBoe. AHAIU3
Ta6MIBI 1 BBISIBUII SBOTIOIMOHHYIO TEHEHIUIO
OT 3aKPBITHIX, IMHENHBIX MOJEJIel K OTKPbIThIM
CceTeBBIM U IJIATPOPMEHHBIM 9KOCUCTEMAM, TOe
LIEHHOCTb CO3/IaeTCsI COBMECTHBIMM YCUIUSIMU MHO-
’KeCTBa YYaCTHUKOB. IIpenioskeHHbIe BapMAHThI
OTNTUMM3ALMY IJII KaskK 10 13 MoJiesieii, BKaouast
BHeJIpeHMe OepeskKJIMBBIX TeXHOJOTU, pa3BUTHeE
CepPBUCHOI JOTUCTUKM, CO3TaHME TTAPTHEPCKUX
MHOOPMAILIMOHHBIX CUCTEM U pa3BepThIBaHME
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