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HccinenoBaHue CUCTEMbI JIUYHBIX
IIPOJak Ha YPOBHE MaJ/IOro 6M3Heca

3umuH A.C.

B ycmoBUSIX yCUIMBAIOIIENCS KOHKYPEHIIMYM Y HACBIIIIEHHOCTY TOBAPHBIX PHIHKOB
s dekTUBHAS cUcTeMa MPOAAK CTAHOBUTCS KPUTHUUECKUM (PaKTOPOM YCTOMUMBOIO pas-
BUTUS KoMmmaHuu. Cpeiy BCeX MHCTPYMEHTOB MapKeTUHTOBOI [IesITeIbHOCTY 0COO0e 3Ha-
YyeHMe MPUobpeTaloT JIMYHbBIE TTPOJAXXM — COBPeMEeHHbIe YCJIOBUSI TPEeOYIOT OT KOMITaHM
He TOJIbKO KaueCTBEHHOTO MPOAYKTA, HO U MIePCOHAMM3MPOBAHHOIO MOAX0/Ia K KJIMEHTY,
OBICTPOro pearnpoBaHys Ha TIOTPEOHOCTY 11eJIeBO ayAUTOPUM U yMeHMST HOpMUPOBATh
JOJITOCPOYHbIE JieIoBbIe OTHOLIeHV . O6BEKT MCCIeIoBaHMS — IIpeaTpusitie cepbl Maaoro
6usHeca. [TpegmeT uccyiefOBaHMS — OpraHM3al[MOHHbBIE U YIIpaBeHuYeCKe acleKThl pea-
U3 JIMIHBIX ITPOJIaK B IeSITeIbHOCTY MaJIOTO Impeanpustus. llenb uccaeqoBaHmst —
paccMOTpeTh coAepskaHyue MexaHu3Ma JMUHBIX TTpoaasxk 1Jis1 3¢ GeKTUBHOrO yrpaniie-
HUS UMU. B cTaTbe mpeacTaB/ieHa CUCTEMA JIMUHBIX TTPOJAsK OTAEIbHOTO X03SI/iICTBYIO-
1mero cy6bekTa, 0603HaUeH MoAX0 I K ux peanusaiuu. ChopMyamMpoBaH BbIBOJ O TOM, YTO
JMYHbIE ITPOIAKY OKa3bIBAIOT CYIIeCTBEHHOE BIMSIHME HA Pe3Y/IbTaTUBHOCTD JIesITe/b-
HOCTY MaJIOTO MpepUsITUS.
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In the context of increasing competition and saturated product markets, an effective
sales system has become a critical factor for a company’s sustainable development. Among
all marketing tools, personal sales have gained particular importance, as modern condi-
tions require companies to not only provide high-quality products but also personalize their
approach to customers, respond quickly to their needs, and establish long-term business
relationships. The object of this study is a small business enterprise. The subject of this
study is the organizational and managerial aspects of personal sales in small businesses.
The goal of this study is to explore the content of personal sales mechanisms for effective
management. The article presents the system of personal sales of an individual business
entity and outlines an approach to their implementation. It is concluded that personal sales
have a significant impact on the performance of a small enterprise.

FOR CITATION APA KEYWORDS

Zimin A.S. Research of the personal sales system at the small business Personal sales, sales management, customer loyalty, sales

level. Diskussiya [Discussion], N® 5 (138), 272-276.

BBEJEHUE

Ha ceromHsuIHmit [eHb TMUYHbIE TPOIasKii BHICTY-
MaloT OJHUM U3 OCHOBHBIX MHCTPYMEHTOB IIPOJIBHU-
SKEeHMS B CUCTEME MapKeTHHTOBBIX KOMMYHMKAI[MA,
0C06EeHHO Ha pbIHKe paboT 1 yciyr. O6ycIoBIeHa
TaxKas IMO3uIMs, B IIEPBYIO OUepeib TeM, UTO HEro-
CpelCTBEeHHBII i KOHTAKT MPOJaBlia i MOTpeduTesns
SIBJISIETCST OCHOBOIA [/1s1 OPMMPOBaHMS KaK TEKYIINUX,
TaK U IIePCIEKTUBHBIX B3aMMOOTHOIIEHUIA. [Ipy 5TOM
JIMYHbBIE MTPOJIak!, KaK HMKAKOM APYTOi MHCTPYMEHT,
SIBJISIIOTCSI TEM 3JIEMEHTOM, KOTOPbIii ITPU3BaH, IIPU
3¢ deKTUBHOII ero peanusauyu, cGOpMuUpPoOBaTh CBO-
eobpas3HyIo «3aBUCUMOCTh» BO B3aMOOTHOIIEHUSIX,
TaK KaK CIIOCOOCTBYIOT He TOJIBKO IIPOIeccy peain-
3a1uM, HO ¥ GOPMMUPOBAHMIO JIOSJIBHOI ayJUTOPUMA.

JIMYHbIe IPOJasky MIPeCTaBISIOT COO0i YHU-
KaJIbHYI0 GOpMY MapKeTMHTOBbIX KOMMYHMKAIINIA,
IIpY KOTOPOJi MpoaBer] 1 IMOKYyIIaTeb B3auMOoeli-
CTBYIOT HAMIPSIMYI0, GOPMUPYSI MHAUBUIAYATbHYIO
CTpaTeruo OOIIeHMS M YUMUThIBAS JIMUHbIE 0COOEH-
HOCTY U IOTPeOHOCTYU KIMeHTa [3]. OcCO6eHHOCTh
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improvement, and small businesses.

TaKOro MOJX0/1a 3aK/II0YaeTCsI B BBICOKOJ CTeIIeHN
ajanTalun: IpoaaBell, MMes BO3MOKHOCTb BUIETh
Y CJTBIIIATH PeaKIMIo KIMeHTa, MOKET MOMEHTAJIbHO
M3MEHSITH CTPATEruio OOLEeHN s, TOAO0MPATh apry-
MEHTBI, YTOUHSITb IeTaJIM U BBICTPAUBATh AMAJIOT
Ha OCHOBE MHAMBUIYAJIbHBIX XapaKTEPUCTUK CO-
6eceqHMKaA.

CTOMUT OTMETUTb, UTO JIMUHbIE TIPOJAKU MOTYT
MIPUMHMUMATh Pa3anuHble GOPMBI — OT IIPSIMbIX BU3MU-
TOB MpeCcTaBUTeJeli KOMIIaHUM 10 KOHCY/bTallMii
B TOPTOBBIX 3aJIaX, yUaCTHS B BBICTABKAX U JTaske
061eHMs 110 BuIeocBsi31. COBpeMeHHbIe TeXHOJIOT YN
JIVIIb PACIIMPUINA MHCTPYMEHTAPMIA, HO He OTMEHUJIN
caM IPUHIMUIL. B 3TOM CMBbIC/Ie MOKHO YTBEPXKIATh,
YTO JTMUHbIE ITPOIasKy MPOILIY Ty Th TpaHChopManyy,
HO He YTpaTuJIu CBOei aKTyaJbHOCTH. bojiee Toro,
B YCJIOBUSIX IM(PPOBOTO M300MIMSI UMEHHO KUBOE
ob1IeHNe MprobpeTaeT 0COOYIO IEHHOCTD.

OCHOBHAS YACTbH

HccnemoBaHMe CUCTEMbBI pealu3alum amd-
HBIX ITPOAaX paCCMOTPUM Ha IpuMepe CyobeKTa
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WccrejoBaHMe CUCTEMbI IMYHBIX IIPOJAK HAa YPOBHE MaJioro 6usHeca

(OYHKUMOHMPOBAHMS MaJIOTO OM3HECA — KOMITAHUMA
«MB», KoTopast 6bl1a CO34aHa MISITHAALIATD JIET TOMY
Ha3a/, M yCIIeNTHO OCYIeCTBJISIET CBOIO IeSITeTbHOCTD
Ha pbhIHKEe YCJIYT 10 oabopy IepcoHasa B I. Bragu-
BOCTOK, JOMOJHUTEJbHBIMU BaMU [I€SIT€JIbHOCTU
BBICTYTIAIOT KOHCYJIbTAI[MOHHBIE YCIYTU, a TaKXKe
CTPOMTENbHBIE U 3JIEKTPOMOHTAKHbIE PAOOTHI.

JKoHOoMMuUecKas gessteabHocTb OO0 «MB»
HaATpPsIMYIO CBSI3aHa C JIOKAJbHOM KOHBIOHKTYPOIA.
KanpoBble areHTCTBa HeMOCpeACTBEHHO 3aBUCST
OT aKTMBHOCTM OM3Heca: eIy OTKPbIBAIOTCS HOBbIE
MarasuHbI, TIPOU3BOJICTBEHHbBIE YUACTKM, 0O BEKTHI
CTPOUTENbCTBA — PACTET CIIPOC HA YCIYTU Iombopa
repcoHa’sa.

KommnaHust UCTIOb3yeT YIPOIEHHYIO CUCTEMY
HaJIOr006JI0KEHMST — 3TO TO3BOJISIET MUHUMMU3UPO-
BaTh aMUHUCTPATUBHYIO HATPY3KYy U COCPEAOTO-
YUTHCSI HA OCHOBHOI JIesITeIbHOCTH.

Opranusanus chopmupoBaia CBOY KOHKYPEeHT-
Hble TPEeUMYIIEeCTBA Yepe3 TMOKOCTh U MHAMUBUIY-
aJIbHBIN TIOIXO/ K KJIVEHTY. DTa CTpaTerust 0CO6eHHO
aKTyaJibHa B chepe MMUYHBIX TPOAAXK, TIe KOHTAKT
C 3aKa34MKOM BCerja nmoapasyMeBaeT BbICOKUIA
ypOBeHb loBepus. [4] HecMOTPSI Ha orpaHMUeHHbIe
pecypchl, KOMIIAaHUS MBITAETCS BICTPOUTH CBOIO
PBIHOUHYIO MTO3UIINIO Ha 6a3e YHUBEPCATbHOCTH.

Heob6Xx0a1MO OTMETUTD, UTO HaIIpaBJIeHNE JTNY-
HBIX IIPOMA3K B IeSIT€IbHOCTY TIPeATIPUSTIS UMeJIO
HepaBHOMEPHYI0 MHTEHCUBHOCTD T10 pa3AUYHbIM
HampasJieHUsIM ycayT. Tak, HarpumMep, B KaJJpOBOM
obecrieueHMM aKILEHT JIeJ1asics Ha epcoHabHble KOH-
CyJbTallUM U CO3JaHNe MHAMBUIYaTbHBIX ITPeJIo-
SKeHMI 1o, MoTpebHOoCTY paboToHaTe s, B TO BpeMs
KakK B CTPOUTEJIbHO U OTJ€JIOUHOM IesTeTbHOCT!
KJII0YeBbIM OCTaBaJIOCh yUacTye B IeperoBopax u T.I.

Kak BuaHO M3 TabIMIbl, HAMOObIIYIO 3HAUM-
MOCTb JIMUHBIE TPOJAsKM MMeJN B cepe mmogbopa
repcoHarna, rjae 3a4acTyl KJIMEeHT He TOJIbKO sKeJial
MMOJTYUUTh YCAYTY, HO U HYXXJIAJICS B 9KCIIEpTHOI
OlLIeHKe CBOMX KaJpOBbIX MOoTpebHocTel. Takas hopma
npopask TpeboBasia OT MeHe>kepa (a 3a4acTylo —
JIVYHO OT PYKOBOAMUTEJISI OpraHU3al M) BbICOKO
KOMMYHMKATVBHOI KOMITETEHIIVN, CITOCOOGHOCTHU
K apTyYMeHTAallMM, a TAaK>Ke 3HAHUST 0COOEHHOCTel
TPYIOBOI0 3aKOHOATeIbCTBA.

NHTepecHO OTMETUTD, UTO O Mepe PocTa 10-
BepusI KJIMeHTa, 93GPEeKTUBHOCTD JMUHBIX ITPOJAXK
yBeJaMuMBajach B reOMETPUUYECKOI MPOTrpeccun.
[MpuHLUI «Iepefaun 0 peKOMeHAalMu», CTOJb
XapaKTepHBbIii AJ1s1 MaJioro 6M3Heca, mo3posis 000
«MB» He TPaTUTh pecypchl Ha MacIITabHbIe peKIaM-
Hble KaMITaHMM, a GOPMMPOBATh 3aKa3 yepes3 CeTh
JIOSTbHBIX KJIMEHTOB.

BaskHO MoAguYepKHYTh, UYTO AesiTeabHOCTh OO0
«MB» Tak>ke IeMOHCTPUPOBaja 06PaTHYIO CTOPOHY
3aBUCUMMOCTU OT IMYHBIX TIPOJIasK: BbICOKAS TTepCo-
HaM3alus mpoliecca fesiajga opraHu3alnio ysi3Bu-
MOJi B cJTyuyae M3MeHeHMsI COCTaBa KOMaHIbl, yXoa
KJIFOUEBBIX COTPYIAHUKOB UM YXYIIIEHUS TUUHBIX
B3aMMOOTHOIIEHUI C TOCTOSIHHBIMM KJIMEHTaMMU.
OTO B OUepeaHOI pa3 MoATBePXKAaeT Te3YC O TOM,
YTO JINYHbIE TTPO/IAKM — ITO HE TOJbKO MHCTPYMEHT
cObITa, HO ¥ 30HA MTOTEHIIMATbHOTO PUCKa, TPedyIo-
11as MOCTOSTHHOTO TMOAAep>KaHusI KaueCTBa KOMMY-
HUKAIMU U pPa3BUTHKSI HABbIKOB ITepCOHAJIA.

JIOTIOTHUTENIBHO CTOUT OTMETUTD, UTO B PaMKax
06111eii MAapKeTUHTOBOV CTPaTEeruy IpenIrpusITus
JIMYHbBIE TTPOJAsKY ObLIM TECHO MHTET PUPOBAHBI C IPY-
TMMMU 2JIeMeHTaMy PO BUKEeHMUS — ITpesk/ie BCero,
¢ aeMeHTaMu «capacdaHHOIO pagyo» U CUTyaTUB-

Tabnuya 1
OcHosHeble HanpasneHus audHbix npodaxc 8 000 «MANHA-BUPA»
. Ponb nuuHbIX npoaax
Hanpasnenue pes- YactoTa B3aumopen- | OCHOBHble LeneBble
MopMa NMYHBIX NPOAAXK B NpuBEeYEeHUU
TeNbHOCTH CTBUS KJNEHTbI
3aKa3oB
Kntouesas: noytu
MHAauBUAYaNbHbIE KOHCY/b- YacTHble paboTona-
Mopnbop nepcoHana Bbicokas BCE 3aKasbl Yepes
Tauuu, BCTpeumn Tenu, UM, MCMN .
JINYHbIA KOHTaKT
YacTHble nuua, Bbicokas: nuyHbIN
CrpouTtenbHbie v oT- | [leperoBopbl, LEMOHCTPa-
CpenHsis HebonbluMe NoApaA- |KOHTAKT onpeaenser
nenoyHble pabotbl | uMs 06bEKTOB
YMKH nosepue
CpenHas: BaXxHa ge-
dnekTPOMOHTaxHble | Bble3a Ha 06bekT, cornaco- Opuanyeckune nuua,
N CpepnHss MOHCTpaLus KoMmre-
paboTbl BaHMe yCl0BUM TOX, yacTHble nnua <
TeHUMM
BtopocTeneHHas:
KoHcynbTaum-oH- TenedoHHblE Neperosopsl, HauuHatowme npep-
Hu3kas npoaaxu Hepery-
Hble ycnyru npeseHTauuu npUHUMa-TeNn AAHI

UcTouHmK: cocTaBneHo dBTOPOM.
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HOTO MapKeTMHTa, KOTAA MHbOPMAaIys 0 KOMITaHUK
pacrpocTpaHsiach HeOpMaJIbHBIMM KaHATAMU
B paMKax 6u3Hec-cpeabl. TakuM 06pa3oMm, IMUHbIE
MPOJAasky CTAHOBUJIUCH He OT/IeIbHbIM MeXaHU3MOM,
a BaKHENIIMM 3JIeMeHTOM 0011l CCTeMBbI KIVMEeHT-
CKMX KOMMYHMKAaI M, 0MHAKO He JTUILIeHHbIM CBOUX
HEeJIOCTaTKOB B IPUJIOKEHUMU K e TebHOCTM TaHHOIA
KOMITaHMM, B YaCTHOCTY B €€ paboTe MPUCYTCTBYET
HeJI0CTaTOYHAsI CTaHapTMU3a1ys TTPOLIECCOB JIMUHbBIX
mpomask, cjabast cucteMa 06y4eHMsT M KOHTPOJIS,
a TaK>Ke CJIOKHOCTM B CYCTEMe 0OpaTHOI CBSI3M C KJIN-
€HTOM. DTU (aKTOPhI YKA3bIBAIOT HA HEOOXOIMMOCTb
IMOCTPOEHMST KOMIIJIEKCHOJ, TMOKOI 1 agarTUBHOM
MOJeiY YIIpaBaeHUsI IMUHBIMU TIPOJakaMu, Opy-
eHTMPOBAHHOI KaK Ha pe3yJbTaT, Tak 1 Ha Ka4eCTBO
B3aMMOJIEMCTBUS C KJIMEHTOM.

[TpoekTupoBaHue 3¢ HeKTUBHOI MOIe/IN YITPaB-
JIeHUS TIpoAakaMu — 3TO He TTPOCTO CTPYKTYPUPO-
BaHMe QYHKIMII UK TIepepaciipeiejieHye poJiei
MeXAy COTPYIHMKAMMU KOMITaHUU. DTO CTpaTeru-
yeCKMit U TTy6OKO MparMaTUYHbIN IIPOIecc, mpe-
roJiararouuii BHeJipeHue COBpeMeHHbIX MO X0/I0B,
OpPUEHTVPOBAHHBIX HAa JOCTUKEHME YCTONUMBOI
pesyabTaTUBHOCTH. IIpoliecc MpoeKTMpoBaHus 3-
(heKTMBHOI MOV BKITIOUAET HeCKOIBKO KITFOUEBBIX
KOMIIOHEHTOB:

1. Crangaptusauus 6M3HeC-IIPOLEeccoB: He-
06X0IMMO MPOIMCATh perjaaMeHT KaykJoro sTamna
B3aMMO/JIeIICTBHUS C KIMEHTOM — OT ITepBOr0 KOHTAaKTa
[1O TTIOCTIPO/Ia’KHOT'0 CONMPOBOXKAeHMSI. CTaHZapThl
IOJIXKHBI ObITh IMMOHSITHBI, BBITTOJTHMMBI U TIOAKPe-
TJIEHBI CUCTEMOJ KOHTPOJISI UCTIOJTHEHUS.

2. Buepgpenue CRM-cucTeMbl 1 LiudpoBU3a-
/s JaHHBIX O KJIMEeHTaX: B YCJIOBUSIX COBpEMEH-
HOTO PbIHKA Ba>XHO MMETb IMOJIHOE MTpeiCcTaBIeH e
0 KaXXJ0M KJIMeHTe, ero NpeIouyTeHnsIX, UCTOPUN
B3amMMoeicTBu. be3 3Toro HeBO3MOKHO BbICTpa-
MBaTb NIEPCOHATMN3MPOBAHHbIE ITPeJIOKEHUSI.

3. Omenka 3¢ GeKTUBHOCTY COTPYIHUKOB 11 06-
paTHasi CBsI3b: MOJIeJb JOIKHA BKIo4yaTh KPI o ka-
SKIOMY 3TaIly BOPOHKM MPOAAX U MpeyCcMaTpUBaTh
peryJsipHblil ayauT nokasatesneit. O6paTHasi CBSI3b
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OT PYKOBOZACTBA U OT KJIMEHTOB — Ba>KHEMIINIT 3J1e-
MEHT B pOpMMPOBAHMY 30HBI POCTA AJISI ITPOJABIIOB.

4. O6yueHMe M pa3BUTHe MMepCcoHasa: pas-
paboTKa mporpamMm aganTalyuu, HaCTaBHMYECTBA
M TTOBBIIIEHM ST KBaJIMMUKAIMK. DTO JOJKHO CTATh
MOCTOSTHHOJ YaCThI0 KOPIIOPATUBHOM KYJIbTYPBI, a He
BPEMEHHO MHULIMATUBOIA.

5. T'mb6kas cucrteMa MOTUBALMM: HEOOXOIMMO
YUUTHIBATh KaK KOJIMUEeCTBEHHbIE (BbIpYyUKa, KO-
YecTBO CJIeJI0K), TaK 1 KaueCTBeHHbIe TToKa3aTesun
(YIOBIETBOPEHHOCTD KJIMEHTOB, BOBJIEUEHHOCTD,
KOMaHHOe B3aMMOJIeIICTBIE).

Bce BbIlIeNIEpeurcieHHbIE 3/1eMEHThI JOJKHbBI
ObITb B3aMMOCBSI3aHbI M BCTPOEHBI B €IMHYIO YIIPaB-
JIeHUYeCKYI0 apXUTEeKTyPYy, aAallTUPOBAHHYIO MO,
crrerindury OO0 «MB». [Togo6HBII MTOAX0 TO3BO-
JsteT 36eKaTh M30MPOBAHHOCTY YIIPaBAEHUECKUX
pelieHunii, KoTaa, HalrpyumMmep, YCUJInS 1o 00y4eHU 0
repcoHasa He TOAKPEeNJISIOTCS U3MeHEHMEM pe-
[JIAMEHTOB MJI KOPPEKTUPOBKOM MOTUBALMMOHHO
CXeMBbl.

3AKJ/IIOYEHUE

I[IpoekTupoBaHue 3¢ PeKTUBHON MOIenn
yIpaBJieHUS JIMUYHBIMU NIPOAAXKaMu B CUCTEMeE Ma-
JI0T0 GM3Heca SIBJSIETCS CTPATeTMUeCkKy BasKHbIM
11arom, HalrpaBJIeHHbIM Ha ITPeo/ioJieHe OpraHu3a-
IIMOHHBIX ¥ ITPOIIECCHBIX ITpo6ieM. [TpeaioskeHHAS
MO/IeJb, 623U PYONIAsiCs HAa CTAHAAPTU3AINY, IU-
poBM3aLM, 06paTHO CBSA3U, O6YUEHUM Y MOTMBA-
LI, TI03BOJISIET GOPMMPOBATH CUCTEMHBIN TTOAXO]T
K yIIpaBJIeHUIO TIpOoAa>kaMM, aganTUPOBaHHbIN
K peanunsiM 9KOHOMMUECKO¥ cpeabl PyHKIIMOHM-
poBaHus. ITo cBoeit CyTH, JaHHASI MOJIEJb SIBJISIETCS
He TOJIbKO MHCTPYMEHTOM OINTUMU3AI UM TeKyIIei
JesITeJIbHOCTU, HO M OCHOBOI 17151 AOJITOCPOYHOTO
KOHKYPEHTHOTO MpeuMyIecTBa NpeanpusITus.
BHenpeHme Takoit Mome iy Ipy COOTIOIEHUM TT03-
TaITHOTO XapaKTepa Ipeobpa3oBaHMit M aKTUBHOTO
y4acTus epcoHasia MoKeT CTaThb KaTajJn3aToOpoOM
KavyeCTBEHHOTO POCTa YPOBHS MTPO/IasK, TOBBIIIEHMS
JIOSITBHOCTY KJIMEHTOB U YKPeIlJIeHU S TTO3UIUIA
KOMITaHUM Ha PbIHKE.
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